Business Accounts Manager – Building Management Systems
Controlco provides reliable and sustainable, energy efficient products and building environmental control solutions for a wide variety of commercial and industrial buildings. We successfully achieve this by combining our accumulated knowledge, skills and resources with products from a world wide supplier base renowned for innovation, performance and quality to match precisely with the detailed needs and requirements of our clients. 
We are continuing to enjoy strong planned company growth in a competitive market and in order to underpin our ongoing success the requirement has arisen for a Business Accounts Manager to join and enhance our organisation.

The successful candidate would be working very closely with Sales and Marketing Director to implement the phased deployment of our growth strategy.

If you are a motivated individual who can demonstrate that you can become a part of our success story and you have the desire to rise to a management level position then we would be delighted to hear from you. 

The Role: Responsible for the sale of BMS Products & Services to primary decision makers. Building and maintaining long-term customer relationships and using company defined sales processes & tools
The Location: South West England, South Wales  

The Package: Excellent salary 35 - 45K basic to reflect candidate’s skills and experience + Performance Bonus Scheme up to 45K + Company Vehicle + Benefits.

The main duties the successful applicant will be required to perform are:

Communicate professionally, confidently and effectively to new and existing customers and their representatives.  

Prepare and perform presentations.

Interpret and successfully resolve customer’s needs and requirements.

Prepare proposals to the highest standard to meet specifications. 

Plan and implement sales activity to effectively manage accounts and satisfy agreed sales targets.

Successfully negotiate orders.

Maintain client contact records and customer data.

Prepare reports. 

The successful candidate should possess:

Previous sales and marketing experience in this field or similar role.

Detailed industry knowledge and formal technical qualifications. 

Computer literate with a good understanding of IT systems and networking.

Clean driving licence.

Application: If you believe you have the required skill set and would be interested in the role above please request an application form or alternatively send your CV in the strictest confidence. 
Contact details are on our Contact Us page
The closing date for applications is Thursday 10th November. Interviews will be held W/C Monday 14th November with the successful candidate appointment by the 28th November. 
